
Independent Equity Research Corp., 130 Adelaide Street W., Suite 2215, Toronto, Ontario, Canada M5H 3P5                   www.eresearch.ca

 Update Report   April 21, 2008

INTEGRATED ASSET MANAGEMENT CORP.
($1.20 - IAM:TSX)

Data Source: www.BigCharts.com

Indepeenddent Equityy Research Coorp.,, 13

Recommendation
Strong Buy

Risk
Medium

Target Price
1-Year: $3.00

Price (April 18)
$ 1.20

52-Week Range
$2.01-$1.10

Potential Return
1-Year: 2.5x

Shares O/S
28.5 million

Market Cap
$34.2 million

Average Daily Volume 
50 day: 20,100
150 day: 14,500

Year-End 
September 30

C$   REV EPS
2006A $32.4 $0.06
2007E $32.7 $0.07
2008E $34.1 $0.09
2009E $36.0 $0.11

REV: Gross Revenue
EPS:  Earnings Per Share

Analysts
Robin Cornwell, B.A. (Economics), MBA
Bob Weir, B.Sc.,  B. Comm, CFA

Confl ict of Interest: Koloshuk Farrugia Corp., the largest shareholder of Integrated Asset 
Management Corp. (“IAM”), is also the largest shareholder of Independent Equity Research 
Corp. (operating as eResearch). IAM entered into a contract with eResearch whereby 
eResearch will provide annual continuous research coverage on IAM for a fee. This is the 
fourth year of the contract. All other terms and conditions of this contract are substantially the 
same as eResearch has with its other arms-length clients. For further information concerning 
eResearch’s compliance policies, business practices, and independence, please refer to the 
About Us section on our web-site, www.eresearch.ca, and the Disclosure Statement on the 
back page of this report.

SUMMARY AND CONCLUSION
We recommend the shares of Integrated Asset Management Corp. (“IAM” or the “Company”) 
on our belief that the Company’s competent and experienced management team can continue 
to build its respective businesses consistently and increasingly profi tably. 

IAM is distinctive among public asset management companies since it is focused on managing 
alternative class assets, and derives its revenue from not only management fees but also 
performance-based fees. In this respect, it differs from the traditional investment management 
companies, which are more geared to pure asset growth, i.e., in publicly-traded stocks and 
bonds, to earn higher management fees. 

Based on our industry comparatives (see Valuation, page 5), we believe that IAM is signifi cantly 
undervalued. Although smaller than some of our market comparables, we believe the magnitude 
of the stock’s current discount is not warranted. In fact, smaller players often support premium 
valuations to the majors given their potential to grow at a faster rate and, in the case of IAM, 
the opportunity to benefi t from performance fees. 

We have established a share Target Price for IAM of $3.00 over the next 12 months which 
assumes an EBITDA multiple of 10.0x our fi scal 2009 EBITDA per share forecast.  This 
multiple is a premium to the average of the overall group because we believe IAM’s business 
model demonstrates that it has a more stable and controllable AUM base with positive forward 
revenue potential as committed AUM become fully invested.  
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THE COMPANY

IAM is an investment management company exclusively focused on alternative asset classes. It 
has currently $3.5 billion of assets under management, which includes committed assets for future 
investment and approximately $759 million of real estate property management assets.  

IAM differs from traditional investment managers in that it seeks higher returns from less effi cient 
markets where good management skills have greater opportunities to achieve higher returns. 
Traditional investment managers tend to stress asset growth and are classed as a particular style 
such as growth, value-oriented, or a tracker of an index. 

IAM is focused on fi ve alternative asset classes: (1) real estate; (2) private debt; (3) retail alternative 
investment management; (4) private equity; and (5) managed futures.  

The retail alternative asset management operation is conducted through BluMont Capital.  Each 
asset class has a slightly different structure but, for the most part, operate under the basic principle 
that IAM strives to own 100% of the business with managers participating in both management fees 
and performance fees. IAM markets its fund management expertise to institutional clients including 
pension funds. Retail clients are served through the products offered by BluMont Capital.  

FIVE ASSET CLASSES

Each of the fi ve asset classes are incorporated separately and consist of:

1. Real Estate (Greiner-Pacaud Management (“GPM”) and Darton Property Advisors)
● 75% ownership 
● real estate development and management
● AUM of $1,451 million including $759 million of property management assets (Darton)

2. Integrated Private Debt
● 100% ownership 
● private corporate debt
● AUM of $652 million
● Committed assets of $1,080 million

3. Retail Alternative Investments (BluMont Capital)
●  100% ownership 
● asset management

4. Private Equity (Integrated Partners)
●  75% ownership 
● private equity management
● AUM of $16 million (estimated) 

5. Managed Futures (Integrated Managed Futures)
● 77.5% ownership 
● managed futures business
● AUM of $3 million (estimated)
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Table 1:   IAM Committed and Managed Assets Under Management

Sources: Company and eResearch

INVESTMENT CONSIDERATIONS

AUM Platform Less Susceptible To Market Volatility1.  -  IAM’s business model has historically 
demonstrated signifi cantly less AUM volatility because its asset managers are more closely 
involved with their investments than traditional asset managers providing a more stable and 
controllable AUM base.
Higher Committed AUM Provides Sustainable Revenue Growth2.  - Projected AUM of 
$3.6 billion by fi scal year-end 2009, will be generally under-invested for the next 12 to 18 
months providing the prospect of growing revenues for that period even with no further new 
business.
Performance Fee Potential3.  - IAM is unique by industry standards as it is entitled to earn 
performance fees on almost 30% or $1.0 billion of its total AUM of $3.5 billion.  Since 2002, 
IAM’s average management fee has been enhanced by over 50%.
Positive EBITDA Outlook Driven By Both Management Fees And Performance Fees 4. -                                          
EBITDA for IAM in fi scal 2008 and 2009 is estimated at $8.0 million ($0.28 per share) and 
$8.7 million ($0.30 per share) respectively.                                                                                                  
Attractive EBITDA Multiple of 3.8 Times 2009 Projected EBITDA 5. -  IAM’s common 
shares currently trade well below the overall industry average of about 7.0 times 2009 estimated 
EBITDA.
Increased Common Share Float 6. - The BluMont Capital transaction increased the IAM common 
share fl oat to over 10 million shares, broadened the shareholder base and provided new potential 
shareholders with the opportunity to acquire positions.  Total IAM shares outstanding as a result 
of this transaction increased by 30% to 28.5 million.
Potential For Good Dividend Growth7.  - Trailing payout ratio for IAM is 30% of EBITDA 
versus over 37% for the other majors.  Current yield is very attractive at 7.0%.

IAM Asset Breakdown                              Years Ended   Forecast

AUM & Committed Assets 30-Sep 30-Sep 30-Sep 30-Sep 30-Sep 30-Sep
$millions 2004 2005 2006 2007 2008E 2009E

Integrated Private Debt 
  Managed 243$             258$             221$             652$             800$             1,080$           
  Committed  522$             598$             102$             280$             -$                   
  Total Private Debt 243$             780$             819$             754$             1,080$          1,080$           

GPM       
  GPM - AUM 370$             533$             562$             692$             720$             760$              
  GPM - AUM Committed -$                  -$                  -$                  -$                  120$             80$                
  Darton Property Advisors 505$             710$             702$             759$             775$             800$              
  Total GPM 875$             1,243$          1,264$          1,451$          1,615$          1,640$           

Integrated Partners & Futures 62$               66$               60$               19$               25$               32$                

Retail Alternative Investments 552$             785$             739$             756$             800$             850$              

Total IAM Assets Managed 1,732$          2,352$          2,284$          2,878$          3,120$          3,522$           
Total Committed AUM 1,732$          2,874$          2,882$          2,980$          3,520$          3,602$           
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Chart 1: Assets Under Management (Actively Managed & Committed)

Sources: Company and eResearch

VALUATION

A. Industry Comparisons

As outlined in the table, we have summarized the valuation parameters of both the major mutual 
funds and the investment counselors.  Each group has different characteristics on which they are 
valued in the public markets.  

Market Cap-to-EBITDA: 1. On a share price-to-EBITDA basis, investment counselors tend to 
have a slightly higher multiple of 8.2 times the current fi scal year (CFY) EBITDA than mutual 
fund companies at 6.3 times CFY EBITDA as investment counselors tend to have higher dividend 
payout ratios.  If CI Financial (as it is an income trust and pays out virtually all its earnings) 
and DundeeWealth are excluded, the average yield would be closer to 4.3% for the mutual fund 
companies.  In addition, excluding Gluskin Sheff (it pays a bonus dividend which has been 
excluded), then the average yield for the investment counselors would be closer to 5.8%.  
Market Cap-to-AUM: 2. Valuations for investment counselors based on market capitalization-to-
AUM are lower at 1.5% of AUM (excluding Gluskin Sheff) than mutual funds at 6.2% (excluding 
CI Financial) because they tend to manage a larger portion of pension and institutional assets, 
which attract lower management fees as a percentage of AUM.  Also included is Jovian Capital 
(Jovian) which is a smaller diversifi ed asset manager and supports a going forward multiple on 
EBITDA of 18.0 times and 2.2% of AUM but does not pay a dividend. The highest valuations 
tend to be attributed to retail AUM as these assets generally yield higher management fees 
and are a more stable and sustainable source of revenues and earnings.  Mutual fund assets, 
private wealth assets and alternative assets, including structured products, are all considered 
retail assets in this analysis.  
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Table 2 - Comparison To Major Canadian Mutual Funds and Investment Counsels

B. IAM Valuation

The attributes of IAM include: 

(1) signifi cantly less volatile AUM base with managers more closely involved with the investments 
than traditional asset managers; 
(2) potential for future dividend growth (trailing payout ratio for IAM is 30% of EBITDA versus 
over 37% for the other majors, excluding DundeeWealth); 
(3) performance fee potential on about 30% of AUM; 
(4) proven track record with top quartile investment performance; and 
(5) improved shareholder liquidity.  

Our valuation gives consideration to IAM’s unique approach to asset management.  We have 
valued IAM based on (a) its mix of AUM which for the most part mirrors that of the investment 
counselors, and (b) the Retail Alternative Investment operations mirroring that of the mutual funds.  
W also believe that the performance fee potential is an essential component of our valuation such 
that only DundeeWealth and Gluskin Sheff exhibit similar features.  However, the AUM of all of 
the comparative companies is considerably more exposed to market volatility than IAM. 

Our consolidated revenue forecast for IAM includes gross performance fees of $8.0 million in both 
fi scal 2008 and 2009.  Performance fees are considered an enhancement of management fees and 
for IAM an attractive aspect of the leverage inherent in its core revenue.

Major Recent     EBITDA Per Share              Multiples  Mkt.     Dividends Market Fiscal
Mutual Funds Share Actual Est. Est. Act. Est. Est. AUM Cap. Ind. Divid. Cap. Year Stock 
Comparables Price LFY CFY NFY LFY CFY NFY $bill. % AUM Divid. Yield $ mm End Symbol
AGF Mgt. 22.90$ 3.89$ 4.10$ 4.20$ 5.9    x 5.6    x 5.5    x 49.2$   4.2% 1.00$  4.4% 2,084$    30-Nov AGF.B
CI Financial 22.75$ 2.60$ 2.70$ 2.95$ 8.8    x 8.4    x 7.7    x 65.0$   10.2% 1.92$  8.4% 6,598$    30-May CIX.un
Dundee Wealth 13.45$ 2.10$ 1.70$ 1.90$ 6.4    x 7.9    x 7.1    x 27.1$   6.9% 0.08$  0.6% 1,883$    31-Dec DW
IGM Financial 46.50$ 6.29$ 6.70$ 7.25$ 7.4    x 6.9    x 6.4    x 121.3$ 10.2% 1.84$  4.0% 12,323$  31-Dec IGI
Avg. Large MF 7.1 x 7.2 x 6.7 x 7.9% 4.3%

Investment Recent     EBITDA Per Share              Multiples  Mkt.     Dividends Market Fiscal
Counsel Share Actual Est. Est. Act. Est. Est. AUM Cap. Ind. Divid. Cap. Year Stock 
Comparables Price LFY CFY NFY LFY CFY NFY $bill. % AUM Divid. Yield $ mm End Symbol
Gluskin Sheff 22.15$ 4.06$ 2.45$ 2.55$ 5.5    x 9.0    x 8.7    x 5.6$     11.4% 0.44$  2.0% 638$       30-Jun GS
Saxon 16.00$ 2.15$ 2.40$ 2.60$ 7.4    x 6.7    x 6.2    x 13.0$   1.7% 0.92$  5.8% 218$       31-Dec SFI
Seamark 4.75$   0.62$ 0.50$ 0.52$ 7.7    x 9.5    x 9.1    x 3.9$     1.3% 0.28$  5.9% 51$         31-Dec SM
Sceptre Inv. 8.80$   0.80$ 0.83$ 0.92$ 11.0  x 10.6  x 9.6    x 9.1$     1.4% 0.48$  5.5% 124$       30-Nov SZ
Average IC 7.9 x 9.0 x 8.4 x 3.9% 4.8%

IAM 1.15$   0.26$ 0.28$ 0.30$ 4.4    x 4.1    x 3.8    x 3.5$     0.9% 0.08$  7.0% 33$         30-Sep IAM

Jovian Capital 0.72$   0.10$ 0.01$ 0.04$ 7.2    x 72.0  x 18.0  x 5.3$     2.2% -$    0.0% 115$       31-Mar JOV

Source: Company
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TECHNICALLY SPEAKING
By Stephen Whiteside, Publisher of TheUpTrend.com. 

Like the majority of stocks in the fi nancial sector, IAM has seen its stock decline in price this year. 
Now that support has been broken at $1.35 (1), the next level of support is expected to be in the 
$1.00 area (2).

Cycle indicators are still pointing to lower prices at this time (3).

Long-term investors should take advantage of any movement down to the $1.00 area to add to 
current positions.

New investors may want to wait until there is a breakout to the upside on a weekly basis above 
$1.25.

RECENT DEVELOPMENTS

Several developments took place over the last 12 months, which we view as very positive and a 
logical step in integrating IAM’s operation as a diversifi ed alternative asset manager.

IAM Acquired 100% of BluMont Capital Inc. (BluMont Capital):  • On March 2, 2007 IAM 
completed the acquisition of the remaining 54% of BluMont Capital Capital that it did not own 
bringing its total ownership to 100%.

BluMont Capital Transaction Increased IAM Share Float:  • The BluMont Capital transaction 
simplifi es the capital structure, increases the IAM common share fl oat to over 10 million shares, 
broadens the shareholder base and provides new potential shareholders with the opportunity 
to acquire positions.  Total IAM shares outstanding as a result of this transaction increased to 
28.5 million from 21.9 million.

  
IAM Shares Listed On The TSX: •  IAM shares began trading on the TSX on June 1, 2007.
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Asset Acquisition From Augen Capital:  BluMont Capital recently acquired approximately $30 • 
million of AUM from Augen Capital Corp. The transaction plus future transactions will add 
mineral fl ow-through products to BluMont Capital’s range of product offerings. 

Board of Directors: •  Bruce Day, a chartered accountant with over 20 years with Rogers 
Communications Inc. in corporate development, fi nance and treasury, was elected to the Board.    
IAM recently concluded that the business associated with Augen Capital could become a 
signifi cant portion of IAM’s business and that there could arise potential confl icts of interest 
in the future given that both Michel LeBel and George Elliott are both directors of Augen 
Capital.  For this reason both Michel LeBel and George Elliott did not stand for re-election to 
IAM’s Board.

BluMont Capital Names New President: •  In June, BluMont Capital named Paul Perrow as 
President and Chief Executive Offi cer.

GPM Announces Closing of GPM (11) of $148 million: •  GPM announced on February 19, 
2008 that it had completed the fi rst closing for GPM (11) of $96 million and, on April 15, 
2008, the second and fi nal close bringing the total to $148 million.  Investors are universities, 
large and small pension funds, endowments, and foundations. GPM (11), which is part of the 
GPM series of closed-end, discretionary real estate funds, will acquire, develop, and manage 
primarily industrial properties in the greater areas of Vancouver, Calgary, Edmonton, Toronto, 
Ottawa, and Montreal.

Dividend Increase: •  IAM recently announced a 14% increase in its regular annual dividend 
policy to $0.08 cents per share payable semi-annually up from $0.07 per share previously.

IPD-LP II Closes New Commitment of $425 million:•   Integrated Private Debt announced 
on April 1, 2008 the closing of Integrated Private Debt Fund LP II (IPD-LP II) with total 
commitments of $425 million.

RECENT FINANCIAL HISTORY 

Note: Unless otherwise identifi ed as a calendar year, all numerical references to years relate to a 
fi scal year ending September 30.

Historical Financial Review
The historical operating results of IAM on a consolidated basis included only 46% of its subsidiary 
BluMont Capital.  Consolidated revenues have increased from $15.7 million as at year-end September 
30, 2003 to $32.4 million for fi scal 2006.

Revenues derived only from management fees earned on AUM were $14.5 million in 2003 increasing 
to $20.0 million in 2006, illustrating the increase in AUM over the period.  Net operating income 
increased from a loss of $0.5 million to income of $1.2 million.  EBITDA was $(0.2) million or 
$(0.01) per share in 2003 increasing to $6.2 million or $0.29 per share in 2006.

Fiscal 2007 Review Of Asset Management
Total AUM as at the end of September 30, 2007 was $2.98 billion, up slightly over 3% Y/Y from 
$2.88 billion as at the end of the fi scal year ended September 30, 2006.  However of the total AUM 
approximately $2.8 billion earned management fees as at year end up 26% Y/Y.  The balance is 
committed AUM of $102 million which does not earn fees until deployed.  The signifi cant growth 
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in actively managed AUM primarily resulted from Integrated Private Debt’s AUM increasing from 
$221 million as at the end of fi scal 2006 to $651 million currently.  Committed AUM (total of both 
AUM invested and not invested)in Integrated Private Debt declined to $754 million from $819 
million as a result of maturities and debt repayments amounting to approximately $60 million.  

The real estate group increased its AUM in fi scal 2007 to $1,451 million up from $1,264 million 
as at September 30, 2006 driven by a 23% increase in AUM for GPM and an increase of 8% in the 
value of properties managed by Darton Property Advisors.  

Retail alternative AUM increased by 2% Y/Y.  BluMont Capital Man products total approximately 
$400 million representing about 53% of BluMont Capital’s AUM with the balance largely in hedge 
funds.  The slower growth resulted from a shift in focus during the year from marketing the Man 
products to a broader offering of prospectus-based alternative investment funds accessible by most 
retail investors.  

AUM in private equity and managed futures declined to $19 million from $60 million as at the end 
of last year.  The current AUM of private equity is estimated at $16 million and includes a write-off 
of one of its investments.  AUM at managed futures declined to an estimated $3.0 million. 

IAM reported consolidated EBITDA for fi scal 2007 of $6.7 million or $0.26 per share up 8% from 
$6.2 million or $0.29 per share in fi scal 2006 with 30% fewer shares outstanding in fi scal 2006.  
Net income for fi scal 2007 was $1.9 million or $0.07 per share up from $1.2 million or $0.06 per 
share last year.  Higher earnings were achieved despite lower performance fees of $9.4 million 
down from $11.6 million last year. Management fees increased 11.5% Y/Y.  

1Q/ 2008 Details
Integrated Asset Management (“IAM”) reported net income for the fi rst quarter of 2008 ended 
December 31, 2007 of $0.6 million versus $1.0 million in the fi rst quarter last year.  These results 
were in line with expectations as performance fees earned in the current quarter were lower but in 
addition, last year’s fi rst quarter contained a $0.6 million gain on the sale of a management contract 
at BluMont Capital. 

Consolidated EBITDA for the fi rst quarter of 2008 was reported at $1.3 million or $0.04 per share 
(fd) down from $2.6 million or $0.12 per share in the same period last year.  Total revenue was 
$7.1 million in Q1/08 down from $10.3 million last year as performance fees were $1.5 million 
down from $3.9 million last year.  Total Assets Under Management (AUM) were down modestly 
Y/Y at $2.9 billion.  However with the fi rst closing of the GPM (11) as discussed below AUM is 
now essentially fl at Y/Y.

Consolidated EBITDA for the fi rst quarter of 2008 was reported at $1.3 million or $0.04 per • 
share (fd) down from $2.6 million or $0.12 per share in the same period last year. 

 
Total revenues were $7.1 million in Q1/08 down from $10.3 million last year as performance • 
fees were $1.5 million down from $3.9 million last year and the revenues from the private 
equity group decline about $0.2 million in line with a decrease in the AUM managed.

Expenses of $6.5 million declined from $8.2 million last year due largely to lower performance • 
fees paid out and $0.3 million of expenses resulting from a product launch.

Total Assets Under Management were up down Y/Y by 3% to $2.9 billion.  There was little • 
change in AUM in most divisions except Integrated Debt which had a decrease in AUM of 
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$100 million resulting from an agreement with investors of the private corporate debt fund 
(IPD LP 2) allowing the acceleration of the launch of a second debt fund, namely, IPD LP 2.  
Although not having a signifi cant impact on AUM, the real estate portfolio in GPM(7) is in 
the process of being realized and the sale is expected to close over the next few months with 
performance fees being realized.

Cash balances declined to $11.0 million from $15.4 million in the same period last year.  A • 
portion of the cash was used to repay the remaining long-term debt of $1.3 million.

FINANCIAL FORECAST

IAM’s committed and managed AUM are forecast to increase to $3,690 million and $3,772 million 
as at the end of fi scal 2008 and 2009 respectively.  Managed AUM is forecast to increase by about 
9% annually to $3,120 million and $3,522 million in fi scal 2008 and 2009 respectively.  Overall 
IAM, with projected AUM of $3.5 billion by fi scal year-end 2008, will be generally underinvested 
for the next 12 to 18 months providing the prospect of growing revenues for that period even with 
no further new business.  We expect the managed AUM to be over 95% invested by the end of 
fi scal 2009 as follows:

GPM recently completed the closing of GPM (11) of $148 million. Total committed and managed • 
AUM is forecast to increase to $840 million with GPM’s managed AUM increasing to $720 
million over the balance of fi scal 2008 and to $760 million by the end of fi scal 2009.  GPM (7) 
is in the process of being liquidated with performance fees expected in fi scal 2008.

 
Integrated Debt is forecast Integrated Debt to have managed AUM of $800 million and $1,080 • 
million by the end of fi scal 2008 and 2009 respectively.

Assets Dec. 31-07 Sept. 30-07 Liabilities Dec. 31-07 Sept. 30-07
Current Current
  Cash & Equivalents 10,962,066$      15,387,203$         Payables 4,541,066$           5,048,546$              
  Receivables 6,191,948$        4,535,108$           Deferred revenue 145,157$              252,501$                 
  Prepaids 452,619$           521,106$              Current capital Leases 5,724$                  5,585$                     
  Future Income taxes 290,009$           7,684$                  Current long-term debt -$                          1,287,470$              

  Dividends Payable 1,141,135$           -$                             
  Income taxes payable 333,006$              743,997$                 

     Future Income Taxes 444,001$              440,492$                 
  Total 17,896,642$      20,451,101$         Total 6,610,089$           7,778,591$              

Capital lease obligations 8,655$                  10,139$                   
Capital Assets 947,588$           969,905$            Tenant Inducements 669,306$              703,163$                 
Deferred Commissions 722,760$           872,262$            Minority Interest 1,404,847$           1,482,350$              
Fund Management Contracts 8,990,024$        8,266,199$         Future Income Taxes 2,027,915$           2,345,507$              
Goodwill 2,675,530$        2,675,530$         Shareholders Equity
Investments in funds managed 1,672,779$        1,655,968$           Capital Stock 20,145,987$         20,099,587$            
Other Assets 1,430,020$        1,486,337$           Contributed Surplus 744,731$              704,569$                 
Future Income Taxes 302,730$           357,783$              Retained Earnings 3,026,543$           3,611,179$              

  Total Shareholders Equity 23,917,261$         24,415,335$            
Total Assets 34,638,073$      36,735,085$       Total Liab. & Shr. Equity 34,638,073$         36,735,085$            

Table 3 - IAM Consolidated Balance Sheet

Source: Company



Integrated Asset Management Corp. Update Report

11April 21, 2008

Retail Alternative Investments, as previously noted, is expected to focus its marketing more • 
on selling new BluMont Capital products including more prospectus-based alternative funds 
that will be accessible to a wider group of retail investors and resource fl ow-through funds.  
We forecast total AUM to increase to $800 million and $850 million by the end of fi scal 2008 
and 2009 respectively.

Integrated Partners is not expected to close any new offerings in 2008 and we expect AUM • 
will remain at $16 million in fi scal 2008 and 2009. We have assumed little change in AUM 
until after fi scal 2008 as refocusing strategies take effect. 

Managed Future’s AUM is projected to increase to $9 million and $16 million in fi scal 2008 • 
and 2009 respectively with additions from the new BluMont Capital product offering.  No 
performance fees are assumed for either year.

Total consolidated IAM revenue is forecast to increase to $34.1 million and $36.0 million in fi scal 
2008 and 2009 respectively for an increase of about 5% annually.  This increase in entirely from 
an 11% annual increase in management fees driven by the increase in managed AUM.  

Performance fees are forecast to remain fl at in fi scal 2008 and 2009 at $8.0 million, with over half 
sourced from the liquidation of GPM (7) in fi scal 2008.  Unrealized performance fees as at September 
30, 2007 were $12.5 million with $11.9 million in GPM.  This total of unrealized performance fees 
does not include properties under development of about $170 million. Of the total performance fees 
earned we expect a larger proportion to be derived from GPM of which IAM’s share is larger.

Operating expenses are expected to increase at 5% annually which will allow for an improved 
operating expense ratio of 86% by fi scal 2009 versus 94% in fi scal 2007.  Generally IAM has been 
viewed as deriving its profi ts from performance fees but we believe the company has matured 
to a new operating level where it’s scale now allows for a positive EBITDA from only recurring 
management fees. 

EBITDA is forecast to increase at approximately 14% annually to the end of fi scal 2009.  EBITDA 
for fi scal 2008 is forecast to increase to about at $8.0 million or $0.28 per share representing a margin 
of 23.4% up from 20.5% in fi scal 2007.  For fi scal 2009 we forecast EBITDA of $8.7 million or 
$0.30 per share, an increase of a further 9%, and an operating margin of 24.2%. 

Net income is forecast to increase to $2.7 million or $0.09 per share for fi scal 2008 up 52% from 
fi scal 2007 and increase by 11% in fi scal 2009 to $3.0 million or $0.11 per share. 

We expect the dividend will be increased to $0.10 by the end of fi scal 2009 representing an increase 
of about 10% annually.
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IAM Consolidated        1st Quarter Ended                                  Years Ended September 30

Year end Sept 30 31-Dec 31-Dec 30-Sep 30-Sep 30-Sep 30-Sep 30-Sep
 2008A 2007A 2005A 2006A 2007A 2008E 2009E

Revenue
Mgmt & Adv. Fees 5,169,748$        5,434,457$        18,347,725$      19,954,884$      21,482,395$      24,300,000$      26,100,000$      
Performance Fees 1,509,431$        3,884,633$        18,323,542$      11,561,353$      9,369,468$        8,000,000$        8,000,000$        
Equity Loss of Investment -$                       -$                       -$                       (574,554)$          (381,628)$          -$                       -$                       
Other Income & Interest 393,027$           949,589$           1,218,218$        1,491,007$        2,200,697$        1,800,000$        1,900,000$        
Total Revenue 7,072,206$        10,268,679$      37,889,485$      32,432,690$      32,670,932$      34,100,000$      36,000,000$      

Net Performance Fees 746,000$           1,612,000$        12,784,772$      5,449,049$        4,616,364$        4,900,000$        4,900,000$        

Expenses
SG&A 4,564,670$        4,975,823$        19,182,414$      18,702,721$      20,175,402$      21,500,000$      22,600,000$      
Investment Advisory Fees 109,409$           135,235$           859,132$           681,416$           262,344$           200,000$           240,000$           
Service Fees to Dealers 345,194$           246,407$           1,427,347$        1,285,891$        1,131,365$        1,275,000$        1,410,000$        
Service & Perform Fees 763,815$           2,272,660$        5,538,770$        6,112,304$        4,753,104$        3,100,000$        3,100,000$        

 Deprec. Prop & Equip 66,219$             51,477$             269,988$           248,270$           254,159$           300,000$           380,000$           
Amort. D.S. commissions 520,233$           270,537$           597,267$           724,454$           1,917,494$        2,450,000$        2,600,000$        
Amort. Mgmt Contracts -$                       124,835$           770,734$           1,359,230$        156,303$           80,000$             80,000$             
Interest Expense 51,448$             51,627$             251,759$           221,378$           226,922$           220,000$           240,000$           
Stock Based Comp. 46,562$             49,093$             424,578$           146,604$           125,691$           -$                       -$                       
Total Expenses 6,467,550$        8,177,694$        29,321,989$      29,482,268$      29,002,784$      29,125,000$      30,650,000$      

 
Operating Income 604,656$           2,090,985$        8,567,496$        2,950,422$        3,668,148$        4,975,000$        5,350,000$        
Income Tax (660)$                 (650,036)$          (3,267,483)$       (1,128,397)$       (1,285,656)$       (1,675,000)$       (1,750,000)$       
Minority Interest (47,497)$            (487,778)$          (1,628,388)$       (595,807)$          (602,507)$          (600,000)$          (600,000)$          
Net Income (Loss) 556,499$           953,171$           3,671,625$        1,226,218$        1,779,965$        2,700,000$        3,000,000$        

Earnings Per Share  

EPS - (fd) 0.02$                 0.04$                 0.17$                 0.06$                 0.07$                 0.09$                 0.11$                 

EBITDA 1,289,000$        2,639,000$        10,882,000$      6,225,000$        6,730,000$        8,000,000$        8,650,000$        
EBITDA per share (fd) 0.04$                 0.11$                 0.50$                 0.29$                 0.26$                 0.28$                 0.30$                 

Table  4– IAM Consolidated Income Statement

Source: Company and eResearch
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MANAGEMENT AND ADVISORY FEES

Management fees are received by IAM from fi ve asset classes, as described below:

1. Greiner-Pacaud Management Associates (“GPM”)

GPM is a fully integrated real estate management company offering a complete range of real estate 
services including investment management, asset management, development, leasing, property 
management, mezzanine lending, and merchant banking.  Total assets managed approximate 
$1,451 million with about half in portfolio management and half in property management.  GPM 
was founded in 1982 and acquired by IAM in 1998.  Business is conducted through GPM itself 
and its subsidiary, Darton Property Advisors & Managers Inc, (Darton) a 100% owned commercial 
property management and leasing company.  

(i) GPM’s Core Closed-end Product
 
GPM’s core product is a series of eleven closed-end funds of which six have been liquidated.  
Total committed assets approximate $692 million in the three outstanding funds GPM (7) through 
GPM(10).  GPM (7) is in the process of being liquidated with performance fees expected in fi scal 
2008.  Of the $142 million commitments raised in GPM(10) almost all are fully invested. On April 
15, 2008, GPM closed GPM (11) for a total new capital raise of $148 million.  

GPM earns fees on the assets managed of approximately 1.00% plus a performance fee on returns 
generated over a hurdle rate.  For over 22 years the funds have earned an average internal rate of 
return, net of fees, of over 13%.  The funds, which have almost no debt, are invested in a range 
of property types with a concentration on industrial property, a sector where GPM has built an 
expertise.  Since the property investments effectively have no debt, the rental income generates 
approximately the equivalent of the hurdle rate, which provides signifi cant leverage for the 
performance fees.  Management fees generated represent approximately 30% to 35% of IAM’s 
total management fees.

(ii) GPM Institutional Product
 
At the end of December, 2004 GPM introduced its fi rst segregated account for a major institutional 
client.  The initial capital committed was $70 million, however that amount has now increased 
to approximately $250 million and when the program is completed could total in excess of $400 
million.  Approximately $170 million is now invested on which GPM earns management fees and 
performance fees.

 (iii) Darton & GPH
 
Darton is a property management company with AUA of approximately $759 million. Darton offers 
a full range of services including property management and operations, property analysis, leasing, 
fi nancial management, development, and construction co-ordination and management.  It is intended 
to complement the real estate fund management operations and earns fees on the properties managed.  
Through two acquisitions over the last several years, Darton now manages a total portfolio of over 
10 million square feet.  Although Darton generates about half of GPM’s revenue, the operations 
are expected to contribute only marginally to profi ts in 2008 and 2009.
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2. Integrated Private Debt (“Integrated Debt”)

Integrated Debt is an independent manager of corporate debt for its insurance company and 
institutional clients.  It was founded in 1987 and acquired by IAM in 2000.  It is a lender to mid-
sized Canadian businesses both public and private for terms 5 years or longer.  In November, 
2004 Integrated Debt closed a Limited Partnership (IPD-LP1) which raised $600 million in asset 
commitments.  IPD-LP1 is believed to be the fi rst senior secured investment grade private debt fund 
in Canada.  Total AUM approximates $1,080 million of which we estimate about 60% are fully 
invested and fee generating.  All new funds are on a committed basis and do not earn management 
fees until the funds are drawn down and invested.  

Approximately $652 million of the committed AUM are fully invested, including $500 million of 
IPD-LP1.  Management fees range from 30 to 50 basis points annually and there are also one-time 
commitment fees on loans ranging from 50 to 100 basis points.  Integrated Debt presently represents 
approximately 8% to 10% of IAM’s management revenues.

3. Retail Alternative Investments (BluMont Capital) 

BluMont Capital is one of the largest independent hedge fund companies in Canada with AUM of 
approximately $794 million.  BluMont Capital is involved in both the selection and distribution 
of high quality hedge fund products providing retail clients with the opportunity to diversify into 
alternative investments.  The company is partnered with a number of leading investment management 
fi rms which manage many of their products.

BluMont Capital recently expanded its product line in order to offer a broader array of alternative 
products to retail investors through its national distribution network of wholesalers.  As at December 
31, 2006, the BluMont Capital Strategic Partners Hedge Fund, a structured product, was merged 
into the BluMont Capital Canadian Opportunities Fund, an open-ended fund.  BluMont Capital 
recently purchased 2 mutual funds and have refocused the investment objectives and renamed 
the funds BluMont Capital Canadian Fund and BluMont Capital North American Fund.  These 2 
funds will be the fi rst of more prospectus-based alternative funds that will be accessible to a wider 
group of retail investors.  BluMont Capital also entered the resource fl ow-through fund business 
through an arrangement with Augen Capital Corp. and recently closed the fi rst BluMont Capital 
Augen Limited Partnership.

Historically BluMont Capital was more narrowly focused on hedge funds which presently represent 
some 50% of its AUM.  These hedge funds were the result of a strategic alliance in 2002 with 
Man Investments (“Man”), considered one of the world’s highest rated managers of hedge fund 
investments. Structured products differ from open-end hedge funds in that they have a limited offering 
period and a limited term of 5 to 10 years.   However, BluMont Capital’s exclusive distribution 
agreement for Canada with Man was amended whereby BluMont Capital continues to receive net 
fees for servicing the Structured Products for the duration of these investment products, which have 
expected maturities ranging from 2013 to 2016.  However, there are no plans to launch any more 
BluMont Capital Man products.  

BluMont Capital derives its revenue from two major sources: management fees and performance 
fees.  Management fees range from 1.00% to 2.50% and are based on the market value of assets 
under management. The performance fees are earned when investment returns outperform a hurdle 
rate.  BluMont Capital receives 20% of the profi ts in excess of the hurdle rate, which are recognized 
in revenue only when realized. Approximately $350 million of BluMont Capital’s total AUM 
currently pay performance fees.  The BluMont Capital Man assets do not pay any performance 
fees to BluMont Capital.  



Integrated Asset Management Corp. Update Report

15April 21, 2008

Chart 2:  Distribution of Assets Under Management
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4. Private Equity (“Integrated Partners”)

Integrated Partners is a private equity group with approximately $16 million under management 
through a limited partnership.  The fund invests in private companies and earns both management 
fees of 2.00% on invested assets as well as performance fees.  The performance fees are 20% of 
the investment returns over a hurdle.  

The original private equity fund has now largely matured, with only 2 out of 6 original investments 
remaining, consequently, new offerings are expected to be launched in the near future.   Management 
fees from this group currently represent approximately 2% of IAM’s total management fees. 

5. Integrated Managed Futures Corp. (“IMFC”)

IMFC is a Commodity Trading Advisor focused on managing assets invested in commodity futures 
markets.  IMFC is the most recent addition to IAM’s alternative group of assets and had AUM of 
approximately $3.0 million as at the end of fi scal 2007.  Recently the IMFC Global Investment 
Program (IMFC Global) was launched to replace the original niche program which was focused 
primarily on physical commodities and currencies.  The new IMFC Global program utilizes a 
more conservative fi xed risk budget and is globally diversifi ed covering all physical and fi nancial 
futures markets.  A retail version of the IMFC Global program was launched on January 1, 2008 
and has had a YTD return of approximately 23%.  This asset class is marketed largely to high 
net worth individuals and institutions through allocators and in future will utilize more of the 
marketing resources of BluMont Capital.  Fees are generated from a 2.00% management fee plus 
a performance fee of 20%.  Management fees from this group represent a very small portion of 
IAM’s total management fees.  
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Chart 3: Management Fee & Performance Fee Distribution
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PERFORMANCE FEES
Traditional management fees increase or decrease in association with the amount of AUM. 
Performance fees, on the other hand, generally do not apply unless the funds’ performance exceeds a 
predetermined hurdle rate of return and only then once the gains are actually realized.  Performance 
fees at IAM are not applicable on all asset classes and as such do not apply to the BluMont Capital 
Man assets managed by BluMont Capital and all assets managed by Integrated Debt.

COMMENT: We believe IAM is attractively positioned to benefi t from performance fee as we 
estimate that approximately $1.090 million or 30% of the total estimated $3.6 billion of total 
committed AUM as at the end of fi scal 2008 will be subject to performance fees.  Performance fees 
have been realized by IAM every year since inception. 

Since 2002, IAM’s average management fee has been enhanced by over 50%, from $101.4 million 
in management fees to $153.1 million when gross performance fees are included.  The recognition 
of performance fees vary depending on the group.  For GPM’s closed end funds, performance 
fees are only realized once the assets are sold and the fund is liquidated.  For BluMont Capital, 
fees are paid in June and December for the open-ended funds.  BluMont Capital pays a portion of 
its performance fees to the external advisors that manage a portion of the assets.  Approximately 
25% of the performance fees retained by IAM are paid out to management in bonuses and/or share 
ownership.
   
Unrealized Performance Fees

IAM had unrealized performance fees as at September 30, 2007 of approximately $12.5 million 
with $11.9 million in GPM.  This total of unrealized performance fees does not include properties 
under development of about $170 million. 
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Leverage To Performance Fees

IAM has established considerable leverage through the use of performance fees, which vary 
depending on the class and the amount of assets actually invested.  At present, IAM is essentially 
fully invested except Integrated Debt where performance fees do not apply.  

IAM recently increased its potential to earn performance fees through the increase in ownership of 
BluMont Capital to 100%.  Furthermore, assuming a successful new capital raise of $150 million 
in GPM (11) and expected higher AUM at BluMont Capital in fi scal 2008 due to new product 
introductions, we estimate that the AUM subject to performance fees at IAM will increase to 
$1,090 million to by the end of fi scal 2008 which would be an increase of 36% over $800 million 
in fi scal 2007.  For fi scal 2009, we forecast AUM subject to performance fees to reach almost 
$1,200 million.  

When new funds are raised, such as GPM (11), it often will take some time to fi nd suitable 
investments and, until investments are found, the funds are not generally considered actively invested 
and do not earn either management fees or performance fees.

COMMENT: The performance fees we have estimated are net of the amounts paid out to external 
and internal managers and, therefore, fully accretive to IAM’s earnings.  Based on the projected 
asset levels for fi scal 2008 which includes the increased ownership in BluMont Capital, it is expected 
that IAM could earn net performance fees before taxes (EBITDA basis) of between $1.7 million 
at a 5% annual return for the fund up to $17.9 million at a 25% annual return.  The EBITDA per 
share impact would range from $0.06 to $0.63 on a 5% and 25% annual return respectively. It is 
also estimated that on an after-tax and management participation basis that EPS impact could be 
$0.04 to $0.42 on a 5% and 25% annual return respectively.

  Invested IAM Average
Earnings Leverage Of  Assets (2) Share of Perform. Average             Annual Performance 
Performance Fees Committed Subject to Active Fee (3) Perform           of All Asset Classes (6)
Projected 2008 Assets (1) Perform Fee Assets Hurdle Fee (5) 5% 10% 15% 20% 25%
EBITDA Impact  $mm 3,520$             1,090$               904$          0% to 10% 19% 1.7$       4.4$       9.0$       13.4$     17.9$     
EBITDA Per Share 0.06$     0.15$     0.31$     0.47$     0.63$     
EPS Impact (4) 0.04$     0.10$     0.21$     0.32$     0.42$     

Projected 2009
EBITDA Impact  $mm 3,602$             1,172$               999$          0% to 10% 19% 2.0$       5.2$       10.1$     15.1$     20.0$     
EBITDA Per Share 0.07$     0.18$     0.36$     0.53$     0.70$     
EPS Impact (4) 0.05$     0.12$     0.24$     0.35$     0.47$     

(1) Committed Assets subject to draw-down from the investor
(2) Performance fees apply only to assets actively invested 
(3) Performance Theshold after which performance fee begins
(4) After-tax assumining a tax rate of 33%.
(5)IAM share after management performance fee participation of 25%.
(6) Assumed that 35% of BluMont Perform Fees paid out to 3rd parties

Table 5  - IAM’s Performance Fee Marginal Impact On Fiscal 2008 & 2009

Source: Company and eResearch
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RISK FACTORS       

Similar to most investment management companies, IAM faces risks and uncertainties, which can be 
managed but not completely eliminated. These risks include but are not limited to the following:

Business risk, which can cause volatility in revenues and net income, could result from changes • 
in economic conditions including market volatility in public and private markets in which 
IAM operates.  In some cases poor liquidity in certain investments could limit the ability to 
sell investments.

Poor investment performance can often lead to the loss of assets under management, which • 
would signify lower revenues.

Equity and fi xed income markets may fl uctuate.• 

Hedge funds are a relatively new and more complex form of investment product and may have • 
more regulation applied to them over the next several years.

The Company is subject to regulation by numerous different regulatory bodies.  The regulatory • 
environment is in a constant state of change and failure to comply with current laws and any 
changes could have adverse affects on the Company.

Loss of key employees consider important to the overall performance of the Company.• 

Overly concentrated revenues in a single client(s) or the dominance of one particular group(s) • 
revenue in the mix of revenues of the Company as a whole.

Excessive dependence on strategic relationships which, if terminated, or the failure to meet • 
certain goals would result in lower fees from certain products.

New or renegotiated contracts, which may result in higher costs incurred.• 

AUM can be adversely impacted by the annual redemption provision for some AUM.   • 

CORPORATE GOVERNANCE

1. Ownership

IAM entered the asset management business in 1997 and is focused exclusively on the alternative 
asset classes.  The Company operates under the direction of its founding shareholder, Victor 
Koloshuk, who has direct and/or indirect voting control over 8,835,273 common shares of the 
Company representing approximately 31.0% of the total of approximately 28.5 million outstanding.  
As at December 31, 2007, Directors and Offi cers of the Company owned directly and indirectly 
14,746,050 common shares representing 51.7% of the total outstanding common shares.

The largest shareholders in IAM are:

Koloshuk Farrugia Corp.  8,528,333 29.9%
Veronika Hirsch   4,863,333 17.1%
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Koloshuk Farrugia Corp. (“KFC”) owns 8,528,333 or 29.9% of the Company’s shares.  KFC is 
controlled by Victor Koloshuk and Stephen Johnson, the Company’s Chief Financial Offi cer.  
Veronika Hirsch, Chief Investment Offi cer of BluMont Capital Capital and a Director of IAM, has 
direct and/or indirect voting control over 4,863,333 common shares of the Company, representing 
approximately 17.1%.

COMMENT:  In total, management of IAM exercises control over more than 50% of the common 
shares outstanding.  This is a strong commitment to the Company.

COMMENT:  All of the shares outstanding comprise one vote per share.  IAM has three independent 
directors and seven directors from management.  Only outside directors sit on the Compensation 
and Governance Committee, and on the Audit Committee.  Insiders are on record as buyers of 
IAM’s common shares.

Victor Koloshuk holds all three of the most senior positions in the fi rm, namely, Chairman, President, 
and Chief Executive Offi cer.

COMMENT: In our opinion, there should be a separation of the Chairman and President/CEO 
positions.

2. Management: Credentials

(a) Integrated Asset Management Corp.

The key personnel at Integrated Asset Management Corp. include the following:

Victor Koloshuk, B.Sc., M.B.A., CFA. Chairman, President, Chief Executive Offi cer
Mr. Koloshuk is Chairman and founder of Integrated Asset Management Corp., 1998.  He is co-
founder and Chairman of Integrated Partners.  He co-founded Koloshuk Farrugia Corp. in 1988.  
Mr. Koloshuk initiated and led some of Canada’s largest acquisitions and restructurings.  He is a 
former Vice-President and Director of ScotiaMcLeod, specializing in corporate fi nance, mergers, 
acquisitions and merchant banking, 1975-1988.  Prior to that, he had fi ve years experience as a 
security analyst with Wood Gundy.

Stephen C. Johnson, B.Sc. Hons. (Econ.), C.A., C.B.V. Chief Financial Offi cer, and 
Corporate Secretary
Mr. Johnson has been the CFO of IAM since 1998 and Senior Vice-President of Integrated Partners 
since 2001.  He is Chairman of Integrated Managed Futures.  He has been a Vice-President of 
Koloshuk Farrugia Corp. since 1989, and Vice-President of The Poplar Corporation, 1989-1994.  
Prior to joining IAM, Mr. Johnson was Vice-President, Mergers and Acquisitions at Wood Gundy 
Inc., 1988-1989, and Assistant General Manager, Mergers and Acquisitions at CIBC, 1986-1988.  
Previously, he was with KMPG in London, England and Toronto, 1975-1986.  He is a Director 
of IAM, BluMont Capital Capital, and Integrated Managed Futures.  He gained a B.Sc. Hons. 
(Economics) from Southampton University.  He is a Chartered Accountant, and a Chartered Business 
Valuator.

David G. Mather, B.A. (Hons.), M.A. Executive Vice-President
Mr. Mather has been Executive Vice-President at IAM since 2001, and a Director since 2004.  He 
has been Vice-President and Director at Integrated Managed Futures since 2003.  Mr. Mather is 
an associate member of the National Futures Association and is a member of the Managed Funds 
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Association.  Previously, he was Managing Director at SEI Investments, and Managing Director at 
Fidelity Group Pensions.  He was Senior Vice-President at Elliott & Page, 1990-1997; and Vice-
President at Crown Life Investment Management, 1983-1990.  His prior experience was with Royal 
Trust and Toronto-Dominion Bank.  He received a B.A. (Hons.) and M.A. from the University of 
Waterloo.

(b) IAM Divisions

The key people with IAM divisions include:

George Engman, B.Sc., M.B.A. President and Chief Executive Offi cer, Integrated 
Partners
Mr. Engman formed and headed the merchant banking portfolio of the Ontario Teachers’ Pension 
Plan from 1991-1996.  He was a co-founder and co-head of Royal Bank Equity Partners Limited 
from 1997-1998.  He was also a founding portfolio manager of private equities for the Ontario 
Municipal Employees Retirement System from 1980-1986.  Mr. Engman is a past member of the 
Advisory Boards of Baring European Capital and Schroeder’s Asia Pacifi c Fund, a past Director 
of Onex Corporation, Maple Leaf Foods Inc., Sun Media Corporation, Maple Leaf Gardens, and 
Commcorp Financial Services Inc.  He holds a B.Sc. Honors, (Mathematics) from the University 
of London, and a M.B.A. from York University.

John F.K. Robertson, B.A. President, Integrated Private Debt Corp.
Mr. Robertson is a co-founder of First Treasury (name changed in 2004 to Integrated Private Debt) 
in 1987.  Prior experience was with Commercial Capital Corporation and the Canadian Imperial 
Bank of Commerce in Various commercial lending capacities.  He gained a B.A. from McMaster 
University.

Roland P. Austrup, B.A. President and Chief Executive Offi cer, Integrated Managed 
Futures Corp.
Mr. Austrup is President and Chief Executive Offi cer of Integrated Managed Futures, and an 
independent director of two publicly-traded Canadian companies, Eiger Technology, Inc. and YWL 
Corp.  Mr. Austrup has been registered with the CFTC as an associated person and principal since 
June 1997, and with the Ontario Securities Commission (OSC) as an advisor since February 1999.  
He is an associate member of the National Futures Association and a member of the Managed Funds 
Association.  Previously, Mr. Austrup was an investment advisor with BMO Nesbitt Burns from 
1991 to 1996 and a commodities broker with ScotiaMcLeod from 1988 to 1990.  Mr. Austrup has 
a B.A. (Honors) from the University of Western Ontario.

Brent Chapman, B.A., M.B.A. President, Greiner-Pacaud Management Associates
Prior to joining GPM, Mr. Chapman was Vice-President & Director of Acquisitions for Talisker 
Corporation from 2000-2002 where he was responsible for acquisition, fi nancing, remediation, and 
disposition of properties.  He was Senior Regional Operating Offi cer at Oxford Properties from 
1995-2000.  He performed various roles with Oxford Properties, including leasing, marketing and 
property management from 1986-1995.  He has a B.A. (Finance) from the University of Notre 
Dame, and a M.B.A. Marketing from the University of Notre Dame.

Gary Hudson, B.Comm., C.A. President, Darton Property Advisors and Managers Inc.
Mr. Hudson is a co-founder of Darton Property Advisors & Managers Inc. and President since 1985.  
Previously, he was with the Management and Advisory Services Group of a large international 
accounting fi rm in Australia and Canada from 1978-1982, and the Financial and Special Services 
Group of Deloitte & Touche from 1983-1986.  He has a B.Comm. from the University of Alberta.  
He is also a Chartered Accountant.
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Veronika Hirsch Chief Investment Offi cer, BluMont Capital
Ms. Hirsch is Chief Investment Offi cer of BluMont Capital Corporation and lead portfolio manager 
of the BluMont Capital Canadian Opportunities Fund, the BluMont Capital Hirsch Long/Short Fund, 
and the BluMont Capital Hirsch Performance Fund.  Ms. Hirsch, who has been in the investment 
management industry for 25 years, is recognized as one of Canada’s premier equity investment 
managers.  Ms. Hirsch has managed funds at Prudential (now Mackenzie), AGF, and Fidelity.  She 
is a frequent guest on prominent Canadian business programs, regularly appearing on ROB TV’s 
The Bottom Line.

Paul J. Perrow
Mr. Perrow is the President and Chief Executive Offi cer of BluMont Capital.  Mr. Perrow has over 
20 years of Canadian Investment industry experience, having held a number of senior management 
positions in the asset management business including various senior positions with C.I. Funds, Co-
Head and Managing Director with Merrill Lynch Investment Managers Canada, and most recently 
as President and co-founder of Fairway Capital.

3. Directors’ Credentials

The Directors of IAM are shown below.  Bios are provided above, except for the four independent 
directors, and which are given below:

Victor Koloshuk
David H. Atkins
Brent P. Chapman
Bruce Day
George J. Engman
Veronika Hirsch
Stephen C. Johnson
Donald C. Lowe
David G. Mather
Paul J. Perrow
John F.K. Robertson

David H. Atkins
Mr. Atkins is Chairman of the Swiss Reinsurance Group of Companies in Canada.  He also serves 
as a director and chairs the audit committees of various public companies, including Kingsway 
Financial Services inc., Parets Corporation, Pethealth Inc., and Nightingale Information Inc.  Mr. 
Atkins is a director of various fi nancial services companies in the private sector.  He was formerly 
a senior partner with Coopers & Lybrand, chartered accountants, leading its audit practice and 
fi nancial services practice in Canada.  He holds the following degrees and designations:  M.A. 
(Law), Oxford; F.C.A (Ontario); and F.C.A. (England and Wales).

Bruce Day
Mr. Day is a chartered accountant with over 20 years with Rogers Communications Inc. in corporate 
development, fi nance and treasury.

Donald C. Lowe
Mr. Lowe is an independent consultant.  He has had a long and storied career as a business executive 
with several high profi le fi rms, including General Motors of Canada (1957-1975); President and 
CEO of Pratt & Whitney Aircraft (Canada) (1975-1980); President of Pratt & Whitney Aircraft 
(U.S.) (1980-1982); Chairman, President and CEO of Allied Canada (1982-1983); President & 
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4. Management Compensation

Set out below is compensation information for the executive offi cers of IAM.

(a) Chairman, President, and Chief Executive Offi cer:  Victor Koloshuk
Salary>2007: $250,000   2006:  $250,000    2005:  $220,000    2004:  $220,000   
Bonus>2007: $265,000   2006:  $140,000    2005:  $530,490    2004:  $Nil         

(b) Chief Financial Offi cer:  Stephen C. Johnson
Salary>2007: $200,000   2006:  $200,000    2005:  $170,000    2004:  $170,000   
Bonus>2007: $141,000   2006:  $75,000      2005:  $253,460    2004:  $Nil        

(c) President of Greiner-Pacaud Management:  Brent Chapman
Salary>2007: $240,000   2006:  $240,000    2005:  $200,000    2004:  $200,000  
Bonus>2007: $388,942   2006:  $444,050    2005:  $829,037    2004:  $137,915  

(d) Chief Investment Offi cer of BluMont Capital:  Veronika Hirsch
Salary>2007: $160,000   2006:  $145,000    2005:  $127,500    2004:  $110,000 
Bonus>2007: $868,000   2006:  $588,000    2005:  $407,000    2004:  $ 353,000  

       (e) President and Chief Executive Offi cer of Integrated Private Debt:  John F. K. Robertson
Salary>2007: $210,036   2006:  $189,553    2005:  $156,653      
Bonus>2007: $54,878     2006:  Nil              2005:  Nil   

COMMENT: In our opinion, the compensations of the key executive offi cers are not excessive, and 
seem entirely reasonable within the context of similar-sized corporations and the need to attract 
competent personnel.

Oct. 16, 2007-Apr. 15, 2008 At April 15, 2008
Insider Shares Acquired/(Disposed) Current Balance
David Atkins 0 14,000
Roland Austrup 0 5,800
Brent Chapman 0 18,000
Bruce Day                               117,100 117,100
Veronika Hirsch 0 4,863,333
Gary Hudson 0 30,000
Stephen Johnson 0 282,000
Victor Koloshuk 0 306,940
Koloshuk Farrugia Corp. 0 8,528,333
Donald C. Lowe 40,000 100,000
David G. Mather 0 323,100
G.E.A. Pacaud 30,400 335,400
Paul Perrow 192,857 192,857
John Robertson 19,000 136,487

5. Insider Trading

The following information concerning the trading in the shares of IAM by IAM “insiders”, i.e., 
anyone who is employed by IAM directly or an IAM subsidiary, is taken from the System for 
Electronic Disclosure by Insiders, known as SEDI.

We show the increase or decrease in the common share holdings of the key personnel set out in 
No. 2 (Management) and No. 3 (Directors) above for the period from October 16, 2007 to April 
15, 2008.  Direct ownership and shares held in a RRSP are lumped together.  Options and exercise 
of options with immediate sale are not included.  The list is in alphabetical order.
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ANALYST CERTIFICATION

Each Research Analyst who was involved in the preparation of this Research Report hereby certifies that: 
(1) the views, opinions, and recommendations expressed in this Research Report refl ect accurately the Research 
Analyst’s personal views concerning any and all securities and issuers that are discussed herein and are the subject 
matter of this Research Report; and (2) the fees, earnings, or compensation, in any form, payable to the Research 
Analyst, is not and will not, directly or indirectly, be related to the specifi c views, opinions, and recommendations 
expressed by the Research Analyst in this Research Report.

eResearch analysts on this report: Robin Cornwell, B.A. (Economics), MBA : Robin Cornwell is one of Canada’s 
foremost fi nancial services analysts with over 30 years experience. He has been both a research analyst and an 
investment banker covering the banks and other fi nancial service stocks for Pitfi eld, McKay, Ross and Gordon Capital.  
He served as banking advisor to Canada’s House of Commons on two occasions. Robin is founder and president of 
investment advisor, Catalyst Equity Research Inc.

Bob Weir, B. Comm, B.Sc., CFA. Bob Weir has 42 years of investment research and analytical experience in both 
the equity and fi xed-income sectors, and in the commercial real estate industry. He was at Dominion Bond Rating 
Service (DBRS) from 1994 to 2001, latterly as Executive Vice-President responsible for conducting the day-to-day 
management affairs of the company. He joined eResearch in 2004.
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eResearch Disclosure Statement
eResearch accepts fees from the companies it researches (the “Covered Companies”), and from fi nancial institutions or other third parties. 
The purpose of this policy is to defray the cost of researching small and medium capitalization stocks which otherwise receive little or 
no research coverage. In this manner, eResearch can minimize fees to its subscribers. 
Integrated Asset Management Corp. paid eResearch a fee of $35,000+GST to conduct research on the company on an Annual Continuous 
Coverage  basis.

To ensure complete independence and editorial control over its research, eResearch follows certain business practices and compliance 
procedures. For instance, fees from Covered Companies are due and payable prior to the commencement of research, are accepted only 
in cash or currency and will not accept payment in shares, warrants, convertible securities or options of Covered Companies.   

All Analysts are required to sign a contract with eResearch prior to engagement, and agree to adhere at all times to the CFA Institute 
Code of Ethics and Standards of  Professional Conduct. eResearch analysts are compensated on a per-report, per-company basis and not 
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cover for eResearch.

In addition, eResearch, its offi cers and directors, cannot trade in shares, warrants, convertible securities or options of any of the Covered 
Companies. eResearch’s sole business is providing independent equity research to its institutional and retail subscribers. 

eResearch will not conduct investment banking or other fi nancial advisory, consulting or merchant banking services for the Covered 
Companies. eResearch is not a brokerage fi rm and does not trade in securities of any kind.

eResearch makes all reasonable efforts to provide its research, via e-mail, simultaneously to all subscribers. eResearch posts all of its 
research on its own website (www.eresearch.ca), disseminates its research through its extensive electronic distribution network, and 
provides notifi cation of its research through newswire agencies.  
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eResearch Recommendation System
Strong Buy: Expected total return within the next 12 months is at least 40%. 

Buy: Expected total return within the next 12 months is between 10% and 40%.

Speculative Buy: Expected total return within the next 12 months is substantial, but Risk is High  (see below).

Hold: Expected total return within the next 12 months is between 0% and 10%.

Sell: Expected total return within the next 12 months is negative.

eResearch Risk Rating System 
A company may have some, but not necessarily all, of the following characteristics of a specifi c risk rating to qualify for that rating:

High Risk: Financial - Little or no revenue and earnings, Ltd. fi nancial history, weak balance sheet, negative free cash fl ows, 
poor working capital solvency, no dividends.

 Operational - Weak competitive market position, early stage of development, unproven operating plan, high cost 
structure, industry consolidating, business model/technology unproven or out-of-date.

Medium Risk: Financial - Several years of revenue and positive earnings, balance sheet in line with industry average, positive free 
cash fl ow, adequate working capital solvency, may or may not pay a dividend.

 Operational - Competitive market position and cost structure, industry stable, business model/technology is well 
established and consistent with current state of industry

Low Risk: Financial - Strong revenue growth and earnings over several years, stronger than average balance sheet, strong positive 
free cash fl ows, above average working capital solvency, company may pay (and stock may yield) substantial dividends 
or company may actively buy back stock.

 Operational - Dominant player in its market, below average cost structure, company may be a consolidator, company 
may have a leading market/technology position.


