
 
 
 

eResearch Corporation www.eresearch.ca 

 
 

Million; Billion; Trillion 

 

 

eResearch Corporation is pleased to provide an article by Matthew Halloran, provided to OnWallStreet, 

and entitled “When Did “Billion” Become A Bad Word?”. 

 

The subject matter of this article is aimed at Financial Advisors, but it has implications for all of us. 

On Wall Street is affiliated with SourceMedia, Inc. SourceMedia, an Investcorp Company, provides 

market information, including news, analysis, and insight to the financial services and related industries 

such as accounting and technology, through its publications, industry-standard data applications, 

seminars and conferences. Its flagship publications, including American Banker, National Mortgage 

News, The Bond Buyer, and Accounting Today, have helped build SourceMedia's reputation as the pre-

eminent information source in its respective markets. Consulting services, software, and data provided 

through its two divisions, National Regulatory Services (NRS) and Accuity, facilitate regulatory 

compliance, funds registration and data flow among institutions in the investment, insurance, and financial 

service industry. For more information, visit www.sourcemedia.com. 

The article is reproduced below, and can be sourced at the following link: 

http://www.onwallstreet.com/blogs/when-did-billion-become-a-bad-word-2680041-

1.html?ET=onwallstreet:e9056:2102543a:&st=email  
 

eResearch was established in 2000 as Canada's first equity issuer-sponsored research organization. Our 

various research packages allow corporate management to choose the form of research coverage that best 

meets their company’s needs. Investors benefit by having written research on a variety of under-covered 

companies. 

 

Bob Weir, CFA  

Director of Research  

 

 
Note: All of the comments, views, opinions, suggestions, recommendations, etc., contained in this Article, and which is 

distributed by eResearch Corporation, are strictly those of the Author and do not necessarily reflect those of eResearch 

Corporation. 

 Third Party Research  July 25, 2012  

http://www.sourcemedia.com/
http://www.onwallstreet.com/blogs/when-did-billion-become-a-bad-word-2680041-1.html?ET=onwallstreet:e9056:2102543a:&st=email
http://www.onwallstreet.com/blogs/when-did-billion-become-a-bad-word-2680041-1.html?ET=onwallstreet:e9056:2102543a:&st=email


 

eResearch Corporation www.eresearch.ca 

 

 

         

 

When Did “Billon” Become a Bad Word? 

By Matthew Halloran 

July 24, 2012 

Did you ever wonder why the word “billion” seems to elicit a terrible feeling in your gut? Do you remember 

when a billion dollars seemed like so much money it was unattainable? Do you remember when a 

millionaire was considered really wealthy? Now, a millionaire is not rich and a billionaire must have done 

something evil to become one. 

What the headlines tell us; major corporate profits (in the billions) while there is high unemployment rates, 

state tax deficits in the billions, campaign fundraising in the billions, the wars costing billions a month, all 

of these headlines have made the word “billion” a bad word. We want to take it back so when people hear 

the word billon they realize it is related to something good. 

But how can we make the word billion good again?  How can we tie that to something positive when it 

has been attached to so many negative things in our recent memory? How can we use the word to 

empower our aging population to make a big difference? It is philosophically simple; create a billion dollar 

goal. 

I am challenging all financial service professionals to make a pledge. I want you all to pledge that you will 

empower your clients to take control of their retirement and non-retirement assets. Give them control of 

where their taxed money is spent. Instead of the government getting up to 40% let them take some of that 

40% and give it to a charity of choice. You will be shocked by the fiscal ripple effects. 

We are involved in the largest transfer of wealth our country has experienced.  Boomers (poised to inherit 

$11.6 trillion, but don’t get me started on the T word) were the ones who started the civil rights 

movements, protested the war, and changed the fabric of our society in a way that we still feel daily.  

They do not want to go quietly into the night; they are still fighters, and we need to give them another way 

to fight. 
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There are many strategies that pre-retirees and retirees can use to take control of their money. They do 

not have to be ultra-high net worth; the average client with enough assets to retire can use some form of 

charitable strategy. Many of you have heard of lead trust, gift annuities, charitable remainder trusts, and 

pooled income funds. They are all very powerful tools that allow your clients to take control and power 

over one thing they feel so insecure about, their retirement funds. 

Clients, friends and partners of mine have done just that. They have taken the road less traveled; they 

have become focused on charitable planning. It changed them, in a way that many can see on the 

outside but a coach sees in their entirety. Was it an easy road? No. Has it been the most rewarding work 

they have ever done? Yes. 

Well, gee Matt, thanks for the sermon but I’ve got a family to feed and a practice to run.  Besides where 

would I begin?  

Go to your local university or college website and type in “planned giving” in the search box. You will see 

that they have the infrastructure in place to teach potential donors about planned gifts. This is a great way 

to learn the basics on charitable remainder trusts, lead trusts, gift annuities, and pooled funds. Not to 

oversimplify, but Google those words and there are many articles that come up talking about the pros and 

cons of each. 

Become sponges again. Remember when you first started in the business and all you wanted to do was 

learn how to do your job better so you could help more people and make more money? It is time to get 

your second wind. It is time to get up to bat again. 

It is time to take “billion” back! 

Matthew Halloran,  MS, Certified Coach, is the co-author of the book, The Social Media Handbook for 

Financial Advisors, and is a sought after coach/consultant for Financial Advisors. 

 

 

BW: For information about On Wall Street, see next page.
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About On Wall Street 

Since its inception in 1992, On Wall Street has been providing financial advisors at the largest and most 

prestigious brokerage firms with the best information and analysis in the industry. We cover a wide range 

of topics, including the latest changes in broker compensation, breaking news on the regulatory and legal 

fronts, new product offerings, the consolidation of companies and the movement of brokers and top 

executives between firms. On Wall Street tells its readers how to promote their careers and their practice, 

and gives a voice to industry experts to offer practical guidance for brokers on maximizing returns in client 

portfolios. 

We also produce podcasts, conferences, custom publications and eNewsletters—all covering in-depth 

analysis and planning advice. Whatever the medium, our purpose remains the same: to provide advisors 

with the most up-to-date information and cutting-edge analysis on investments, client relationships and 

business management. Our mission is to help advisors run a thriving business. 

 

OnWallStreet’s website: www.onwallstreet.com  

 

Like what you see? Click here to sign up for On Wall Street's daily newsletter to get the latest on advisor market 
trends, investment management, retirement planning, practice management, technology, compliance and new 
product development. 
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